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June 30, 2020

Introduction
LightPath Capital is registered with the Securities and Exchange Commission (SEC) as a broker-dealer and is a
member of the Financial Industry Regulatory Authority (FINRA) and the Securities Investor Protection Corporation
(SIPC)]. Brokerage and investment advisory services and fees differ and it is important for you to understand these
differences. Free and simple tools are available to research firms and financial professionals at Investor.gov/CRS,
which also provides educational materials about broker-dealers, investment adviser, and investing.

What investment services and advice can you provide me?
We are a limited purpose broker-dealer and conduct business primarily in private placements, including real estate
1031 exchanges utilizing Delaware Statutory Trusts (DST) syndicated offerings, capital raises for companies, mergers
and acquisitions, as well as fundraising for Private Equity and Venture Funds. Due to the nature of our specialized
business model, our clientele is generally high net worth or accredited individuals (“retail investors”) and
institutional investors, as well as small to medium size companies. For the purpose of this relationship summary, we
will be focusing solely on the retail investors.
LightPath Capital’s role in your investment decisions is to conduct due diligence on the proposed investment, educate
you on the various pros and cons of each offering, and provide you with the Private Placement Memorandum (PPM),
or Investment Deck (Deck) depending on the type of investment being considered. All investments are done on a
non-discretionary basis, which means the ultimate investment decision as to your investment strategy and the
purchase and sale of investments will be yours.
Monitoring of your account is solely your responsibility as we do not offer account monitoring services.
Minimums usually apply to the types of investments we offer. Any such minimum will be discussed prior to
investing, as well as detailed in the PPM or Deck. Due to our limited scope, it is important for you to understand
other firms could offer a wider range of investment choices, some of which may have lower costs.
For more information:
Visit our website LightPathCapital.com.
Questions to ask your financial professional:

 How will you choose investments to recommend to me?
 What is your relevant experience, including your licenses, education and other qualifications?
 What do these qualifications mean?

What fees will I pay?
With our investment services, we will receive a transaction-based fee, generally referred to as a “commission”, for
each investment made on your behalf. The commission, which can also be called a sales load or sales charge, is
typically paid at the time of the sale and can reduce the amount available to invest. You may select the investments, or
we may recommend investments for your portfolio, but the ultimate decision for your investment strategy and the
purchase or sale of investments will be yours. We must act in your best interest and not place our interests ahead of
yours when recommending an investment or an investment strategy involving securities. Because we are
compensated for transactions, we have an incentive to encourage you to invest more frequently and in
greater amounts.
When investing in a Delaware Statutory Trust (DST), Private Equity or Venture Capital fund, there may be additional
fees incurred, such as management fees, performance fees, operating expenses and other miscellaneous fees. The fees
and expenses are automatically taken out of your investment, which over time will reduce the amount of your profit.
For additional information regarding the fees and expenses for your specific investment:
Refer to the Private Placement Memorandum (PPM), or Investment Deck (Deck).

You will pay fees and costs whether you make or lose money on your investments. Fees
and costs will reduce any amount of money you make on your investments over time.
***Please make sure you understand what fees and costs you are paying.***
Questions to ask your financial professional:
 Help me understand how these fees and costs might affect my investments. If I give you
$100,000 to invest, how much will go to fees and costs, and how much will be invested for me?

What are your legal obligations to me when providing recommendations?
How else does your firm make money and what conflicts of interest do you have?
When we provide you with a recommendation, we have to act in your best interest and not put our interest ahead of
yours. At the same time, the way we make money creates some conflicts with your interests. You should understand
and ask us about these conflicts because they affect the recommendations we provide you.
Examples of Ways We Make Money and Conflicts of Interest:
 Commissions - The most common conflict of interest are the commissions received by the firm and the
investment professional making the recommendation. As such, we have an incentive to recommend
investments which pays the highest commissions over those investments paying less.
 Ownership of Similar Securities - LightPath Capital or any of its investment professionals may have
an ownership stake in the investment being recommended, which creates a direct conflict of interest.
Questions to ask your financial professional:
 How might your conflicts of interest affect me, and how will you address them?

How Do Your Financial Professionals Make Money?
Our investment professionals may be compensated through base salaries and/or commissions. The amount of
compensation varies by the specific investment transaction. At times our investment professionals may also receive
bonuses based on individual revenue produced, or other criteria.
These compensation arrangements may create a conflict of interest, which we will mitigate by:
 Informing you of the conflict of interest in our Disclosure Brochure
 Routine supervisory review of transactions

Do you or your financial professionals have legal or disciplinary history?
Yes, LightPath Capital and/or our investment professionals may have legal or disciplinary history.
Visit Investor.gov/CRS for a free and simple search tool to research us and our financial professionals at any time.
Questions to ask your financial professional:
 As a financial professional, do you have any disciplinary history? For what type of conduct?
 Are there any restrictions on your ability to manage my investment?

Additional Information
If you would like additional, up-to-date information or a copy of this disclosure, please contact us at
Compliance@LightPathCapital.com, call us at (214) 734-2957 or visit our website at LightPathCapital.com.
Questions to ask your financial professional:
 Who is my primary contact person?
 Is he or she a representative of an investment adviser or a broker-dealer?
 Who can I talk to if I have concerns about how this person is treating me?

Regulation Best Interest Disclosure
June 30, 2020

This guide summarizes important information concerning the scope and terms of the
brokerage services we offer and details the material conflicts of interest that arise
through our delivery of investment services to you. We encourage you to review this
information carefully, along with any applicable investment and disclosure
documentation you receive from us.

Brokerage Services
We are a limited purpose broker-dealer and conduct business primarily in private placements,
including real estate 1031 Exchanges utilizing Delaware Statutory Trusts (DST) syndicated
offerings, capital raises for companies, mergers and acquisitions, as well as fundraising for
Private Equity and Venture Capital Funds. Due to the nature of our specialized business
model, our clientele is generally high net worth or accredited individuals (“retail investors”)
and institutional investors, as well as small to medium size companies. For the purpose of
this relationship summary, we will be focusing solely on the retail investors.

Incidental Services, Recommendations & Investment Monitoring
We may provide other incidental services, and/or recommendations to buy, sell, or hold
assets. When we make an investment recommendation, investment strategy recommendation
or recommendation to rollover assets from the sale of real estate into a Delaware Statutory
Trust (DST) via a 1031 Exchange, the recommendation is made in our capacity as a brokerdealer unless otherwise stated at the time of the recommendation. Any such statement will be
made orally to you. Moreover, when we act in a brokerage capacity, we do not agree to enter
into a fiduciary relationship with you.
It is important for you to understand that when our financial professionals make an
investment recommendation to you, we are obligated to ensure the recommendation is in your
best interest, by considering reasonably available alternatives, and based on your stated
investment objective, risk tolerance, liquidity needs, time horizon, financial needs, tax status,
and other financial information you provide us. You may accept or reject any
recommendation. It is also your responsibility to monitor the investments in your portfolio,
and we encourage you to do so regularly. We do not commit to provide on-going monitoring
of your investments. If you prefer on-going monitoring of your account or investments, you
should speak with a financial advisor about whether an advisory services relationship is more
appropriate for you.

Please also consider that from time to time we may provide you with additional information
and resources to assist you with managing your investment portfolio. This may include but is
not limited to educational resources, sales and marketing materials, performance reports,
asset allocation guidance, and/or periodic portfolio reviews. When we offer these services and
information, we do so as a courtesy to you. These activities are not designed to monitor
specific investment holdings in your portfolio, they do not contain specific investment
recommendations about investment holdings, and you should not consider them a
recommendation to trade or hold any particular investment in your portfolio. Upon your
request, we will review such information and reports with you and may provide you with
investment recommendations, but we are not under a specific obligation to do so.

Understanding Risk
It is important for you to understand that all investment recommendations and activities
involve risk, including the risk that you may lose your entire principal. Further, some
investments involve more risk than other investments. Higher-risk investments may have the
potential for higher returns but also for greater losses. The higher your “risk tolerance,”
meaning the amount of risk or loss you are willing and able to accept in order to achieve your
investment goals, the more you may decide to invest in higher-risk investments offering the
potential for greater returns. We align risk tolerances with investment needs to offer you
different investment objectives from which to choose (see below). You should select the
investment objective and risk tolerance best aligned with your brokerage account goals and
needs.
Investment goals typically have different time horizons and different income and growth
objectives. Generally, investment goals are on a spectrum, with “Income” investors typically
holding the smallest percentage of higher-risk investments, followed by “Growth and
Income” investors holding some higher-risk investments, and finally “Growth” investors
holding a significant portion of their portfolio in higher-risk investments. Risk tolerance
also varies and we measure it on a continuum that increases from “Conservative” to
“Moderate” to “Aggressive” and finally “Speculation”.
See the chart on the following page for details.

Our recommendations are based in part on your risk tolerance and
investment objective as outlined in the chart. We encourage you to carefully
consider your investment objective and risk tolerance before investing.
***It is important for you to keep your risk tolerance and
investment objectives up to date as your needs change.***

Investment
Objective

Income

Growth &
Income

Growth

Investment
Objective
Description

Income portfolios
emphasize current
income and minimal
consideration for
capital appreciation
and usually have less
exposure to more
volatile growth assets.

Growth and Income
portfolios emphasize a
blend of current
income and capital
appreciation and
usually have some
exposure to more
volatile growth assets.

Risk
Tolerance

Risk Tolerance Definition

Conservative

Conservative Income investors generally assume
lower risk, but may still experience losses or have
lower expected returns.

Moderate

Moderate Income investors are willing to accept a
modest level of risk that may result in increased
losses in exchange for the potential to receive modest
income returns.

Aggressive

Aggressive Income investors seek a higher level of
returns and are willing to accept a higher level of risk
that may result in greater losses.

Conservative

Conservative Growth & Income investors
generally assume lower risk, but may still experience
losses or have lower expected returns.

Moderate

Moderate Growth & Income investors are willing
to accept a modest level of risk that may result in
increased losses in exchange for the potential to
receive modest returns.

Aggressive

Aggressive Growth & Income investors seek a
higher level of returns and are willing to accept a
higher level of risk that may result in greater losses.

Conservative

Conservative Growth investors generally assume
lower risk, but may still experience increased losses
or have lower expected growth returns.

Growth portfolios
emphasize capital
appreciation with
minimal consideration Moderate
for current income and
usually have significant
exposure to more
volatile growth assets.

Aggressive

Speculation

Moderate Growth investors are willing to accept a
modest level of risk that may result in significant
losses in exchange for the potential to receive higher
returns.
Aggressive Growth investors seek a higher level of
returns and are willing to accept a high level of risk
that may result in more significant losses in
exchange for the potential to receive significant
returns.

Speculation investors seek out a maximum return through a broad range of investment
strategies which generally involve a high level of risk, including the potential for
unlimited loss of investment capital.

In addition to your Investment Goals and Risk Tolerance, your Liquidity Needs play
an important role in determining whether an investment is suitable for your particular
situation. Before committing to an investment ask yourself “How important is the ability
to quickly and easily convert to cash all or a portion of this investment without
experiencing significant loss in value from, for example, the lack of a ready
market, or incurring significant costs or penalties?”.

How We Are Compensated—Conflicts of Interest
All businesses at times face conflicts of interest and it is our duty to clients to disclose them, so
you understand what they are and how we strive to mitigate them. A conflict of interest is a
situation in which we engage in a transaction or activity where our interest is materially averse
to your interest. The mere presence of a conflict of interest does not imply that harm to your
interests will occur, but it is important that we acknowledge the presence of conflicts.
Moreover, our regulatory obligations require that we establish, maintain, and enforce written
policies and procedures reasonably designed to address conflicts of interest associated with
our recommendations to you.
Our conflicts of interest are typically the result of compensation structures and other financial
arrangements between us, our financial professionals, our clients and third parties. We offer a
limited range of investment services and products, which in turn means we receive limited
forms of compensation. Securities rules allow for us and our financial professionals to earn
compensation when we provide investment services to you. However, the compensation that
we and our financial professionals receive from you varies based upon the product or service
you purchase, which creates a financial incentive to recommend investment products and
services that generate greater compensation to us.
We receive direct and indirect compensation in connection with your accounts. Direct
compensation is paid directly from you. Indirect compensation is compensation paid in ways
other than directly from you and may impact the value of the associated investment.
We are committed to taking appropriate steps to identify, mitigate and avoid conflicts of
interest to ensure we act in your best interest when providing investment recommendations to
you. Below you will find additional information related to our conflicts of interest. This
information is not intended to be an all-inclusive list of our conflicts, but generally describes
those conflicts that are material to our business relationship.

Commissions
Our primary source of revenue is from the “Selling Commissions” received from the Delaware
Statutory Trust (DST) investment recommended to you. The amount of “Selling
Commissions” received by the firm, and in turn passed on in whole or in part to the financial
professional involved in the transaction, varies but is fully disclosed in the Private Placement
Memorandum (PPM) provided to you for your review. Because we are compensated based on
a percentage of the amount invested, we have an incentive to encourage you to invest a larger
amount. In addition, since each DST may pay a different commission percentage, we have an
incentive to recommend the DST that generates greater compensation to us.
In addition to the “Selling Commissions”, some DST’s will pay an additional marketing
allowance to the firm, which creates another incentive to recommend one DST over another.
When investing in a Delaware Statutory Trust, you will receive the Private
Placement Memorandum (PPM), which discloses the commissions, as well
as other fees and expenses associated with that specific investment.
***These fees and expenses reduce the overall value of your investment.***

Non-Cash Compensation
From time to time, LightPath Capital and/or its representatives when engaged in a capital
raise for a company, either start-up or seasoned company, may receive non-cash
compensation associated with the raise. This non-cash compensation can be in the form of
stock, options, or warrants in the company, which creates a conflict of interest and incentive
to recommend you invest in the capital raise.

Ownership of Investments
LightPath Capital, its affiliates, representatives and their families, and charitable
organizations may purchase the same investments in accordance with our compliance
procedures. The personal securities transactions by LightPath, its affiliates, representatives
and their families may raise potential conflicts of interest when they invest in the same
investment being recommended for a client to purchase or sell. LightPath Capital has
adopted policies and procedures that are intended to address these conflicts of interest.
However, since LightPath, its affiliates, representatives and related accounts may own the
same investment as recommended to clients, we have a similar stake in the performance of
the investment.

Retirement Rollovers
On a limited basis, LightPath Capital will allow an investor to use retirement money to invest
in a capital raise or Private Equity or Venture Capital Fund. Recommending a client rollover
an existing workplace retirement plan, such as a 401K, into an Individual Retirement Account
(IRA) for the purpose of this type of investment, creates an inherent conflict of interest.
Before moving assets, you should consider a variety of factors including, but not limited to:


Fees and expenses



Level of services available



Available investment options



Ability to take penalty-free withdrawals



Application of required minimum distributions



Protections from creditors and legal judgements

Conclusion
While it is impossible to identify all potential conflicts of interest, the above descriptions are
provided to keep you better informed and detail the inherent conflicts in our industry. If you
have any questions, please speak to your financial professional, or our Chief Compliance
Officer.

Financial Professional Compensation
Financial professionals may be compensated in a variety of ways, including base salary
and commissions based on the revenue generated from sales of products and services
to clients. This compensation may vary by the product or service associated with an
investment recommendation. Thus financial professionals are incentivized to
recommend products that have higher commission payouts.
Typically, a financial professional’s payout schedule (periodically adjusted by us at our
discretion) increases with production. As a result, financial professionals have an
incentive to provide investment recommendations that result in selling more
investment products and services, as well as investment products and services that
carry higher fees. Financial professionals have an incentive to recommend you rollover
assets from a Qualified Retirement Plan (QRP) to an Individual Retirement Account
(IRA) in order to invest in a Private Equity Fund, Venture Capital raise, or some other
investment because of the compensation they will receive. We maintain policies and
procedures designed to ensure that rollover recommendations are in your best interest.
In rare instances, a financial professional may invest their own capital and form a
single purpose vehicle investing in late stage technology companies. In these
investments they receive a carried interest after the investors capital has been
returned. This creates a direct conflict of interest between the financial professional
and the investor.
Financial professionals may also receive promotional items, meals, entertainment, and
other noncash compensation from product providers.

Important Information About Our Services
Neither LightPath Capital nor any of its employees or financial professionals provide tax or
legal advice. Your individual situation is unique, and you should consult your personal tax
and/or legal advisors regarding your personal circumstances. This is especially important
when considering a 1031 Exchange or when moving money away from an existing
retirement plan.

Investor Intake Form Instructions
Please complete and sign this Investor Intake Form, which will be considered the New Account Application should you
decide move forward with an investment offered by LightPath Capital.
In order to complete this Intake Form, you will need some or all of the following information:
• Identification information, such as a driver’s license, passport, or another type of government-issued identification
• Social Security Number
• Federal tax information
• Information about your annual income, debt, expenses, and net worth
• Trusted contact person information

The above information helps us comply with various securities regulations and rules and the USA PATRIOT Act, a Federal law
that requires all securities firms to obtain, verify, and record information that identifies each applicant. The information also
helps us more fully understand your investment profile and identify what types of investments or strategies may be suitable for
you. Please note: if we cannot verify the information you provide, we may be required to restrict or deny your account.
Please remember to notify us if you experience a significant life change, such as the birth of a child, marriage, divorce,
death of a spouse, loss of a job, change in financial situation, etc.

SELECT AN ACCOUNT
Account Type:
Individual Account
Joint Account (Select one:

Trust Account
with Rights of Survivorship

Community Property

Tenants by the Entirety

Tenants in Common)

Custodial/UGMA/UTMA
IRA (Type:________)
Other: ______________
Limited Liability Company (Name:__________________________________________ Tax ID:____________ State of Formation:____)
Corporation (Name____________________________________________________ Tax ID:____________ State of Formation:____)

PLEASE TELL US ABOUT YOURSELF
Primary Applicant
Contact Information
Mr.

Mrs.

Ms.

Dr.

First Name

Suffix

Sr.

Jr.

Middle Name

Last Name

Permanent Address

Apt/Suite No.

City

State

Work Phone

Home Phone

ZIP Code

Country

Mobile Phone

Email Address

Please check if you have been at your current home address for less than one year.

Mailing Address (if different from above)
City
Are you:
Single

Apt/Suite No.
State

Married

Domestic Partner

ZIP Code

Divorced

Country

Widowed

Number of Dependents:

Employment Status
Are you currently:
Employed

Self-Employed

Not Employed

Retired

Student

Job Title

Occupation

Employer

Years with this Employer

Business Address

Other:

Apt/Suite No.

City

State

ZIP Code

Country

USA PATRIOT Act Information (Required by Federal law – See page 1)
All applicants please provide the information below. Non-resident aliens also include a completed W-8 BEN.

Date of Birth (mm/dd/yyyy)

ID No. (Select one):

Issue Date (mm/yyyy)

Social Security or Taxpayer ID No.

Driver’s License

Passport

Expiration Date (mm/yyyy)

State ID

Country of Citizenship

Other Government-issued ID

Place/Country of Issuance

Country of Tax Residence (if different than country of citizenship)

Co-Applicant (if applicable)
Contact Information
Mr.

Mrs.

Ms.

Dr.

First Name

Suffix

Sr.

Jr.

Middle Name

Last Name

Use the same contact information listed for the primary applicant.

Permanent Address

Apt/Suite No.

City

State

Work Phone

Home Phone

ZIP Code

Country

Mobile Phone

Email Address

Please check if you have been at your current home address for less than one year.

Mailing Address (if different from above)
City
Are you:
Single

Apt/Suite No.
State

Married

Domestic Partner

ZIP Code

Divorced

Country

Widowed

Number of Dependents: _______________________

Employment Status
Are you currently:
Employed

Self-Employed

Not Employed

Retired

Student

Job Title

Occupation

Employer

Years with this Employer

Business Address

Other:

Apt/Suite No.

City

State

ZIP Code

Country

USA PATRIOT Act Information (Required by Federal Law)
All applicants please provide the information below. Non-resident aliens also include a completed W-8BEN.

Date of Birth (mm/dd/yyyy)
ID No. (Select one):

Issue Date (mm/yyyy)

Social Security or Taxpayer ID No.

Driver’s License

Passport

Expiration Date (mm/yyyy)

State ID

Country of Citizenship
Other Government-issued ID

Place/Country of Issuance

Country of Tax Residence (if different than country of citizenship)

Trusted Contact Person Information
By choosing to provide information about a trusted contact person, you authorize us to contact the trusted contact person listed below and
disclose information about your account to that person in the following circumstances: to address possible financial exploitation, to confirm the
specifics of your current contact information, health status, or the identity of any legal guardian, executor, trustee or holder of a power of
attorney, or as otherwise permitted by FINRA Rule 2165 (Financial Exploitation of Specified Adults).

Mr.

Mrs.

Ms.

Dr.

First Name

Suffix

Middle Name

Sr.

Jr.

Last Name

Address

Apt/Suite No.

City

State

Work Phone

Home Phone

ZIP Code

Country

Mobile Phone

Email Address

Relationship to Primary Applicant/Co-Applicant:

Industry and Other Affiliations
Primary Applicant
Yes

No

Are you, your spouse, or any other immediate family members, including parents, in-laws,
siblings and dependents:

Co-Applicant
Yes

No

Employed by or associated with the securities industry (for example, a sole proprietor,
partner, officer, director, branch manager, registered representative or other associated
person of a broker-dealer firm) or a financial services regulator?
If yes, please specify entity below. If this entity requires its approval for you to open this account,
please provide a copy of the required authorization letter (with this Application).
Broker-Dealer or Municipal Securities Dealer
Investment Adviser
FINRA or other Self-Regulatory Organization*
State or Federal Securities Regulator
(*Including a national securities exchange, registered securities association, registered clearing
agency or the Municipal Securities Rulemaking Board.)
Name of entity(ies):

Yes

No

Yes

No

An officer, director or 10% (or more) shareholder in a publicly-owned company?
Name of company and symbol:

Yes

No

Yes

No

A senior military, governmental or political official in a non-US country?
Name of country:

Additional Disclosures
Check box if any account holder has additional accounts elsewhere.

Please list: _________________________________________________________________________________________________________

ALL APPLICANTS
Financial Situation and Needs, Liquidity Considerations, and Tax Status
Please tell us your best estimate as to:
ANNUAL INCOME1
NET WORTH2
(from all sources)
(excluding your residence)

LIQUID NET WORTH3

TAX RATE
(highest marginal)

$25,000 and under

$25,000 and under

$25,000 and under

0-15%

$25,001-50,000

$25,001-50,000

$25,001-50,000

16-25%

$50,001-100,000

$50,001-200,000

$50,001-200,000

26-30%

$100,001-250,000

$200,001-500,000

$200,001-500,000

31-35%

$250,001-500,000

$500,001-1,000,000

$500,001-1,000,000

Over 35%

Over $500,000

$1,000,001-3,000,000

$1,000,001-3,000,000

Over $3,000,000

Over $3,000,000

SPECIAL EXPENSES5
(future, non-recurring)

ANNUAL EXPENSES4
(recurring)
$50,000 and under

$50,000 and under

$50,001-100,000

$50,001-100,000

$100,001-250,000

$100,001-250,000

LIQUIDITY NEEDS
The ability to quickly and easily convert to cash all or a portion of the
investments in this account without experiencing significant loss in
value from, for example, the lack of a ready market, or incurring
significant costs or penalties is (check one)

$250,001-500,000

$250,001-500,000

Very important

Over $500,000

Over $500,000

Important

Timeframe for special expenses:
Within 2 years

Somewhat important
Does not matter

3-5 years
6-10 years
1
2

3

4
5

Annual income includes income from sources such as employment, alimony, social security, investment income, etc.
Net worth is the value of your assets minus your liabilities. For purposes of this application, assets include stocks, bonds, mutual funds, other securities, bank
accounts, and other personal property. Do not include your primary residence among your assets. For liabilities, include any outstanding loans, credit card
balances, taxes, etc. Do not include your mortgage.
Liquid net worth is your net worth minus assets that cannot be converted quickly and easily into cash, such as real estate, business equity, personal property
and automobiles, expected inheritances, assets earmarked for other purposes, and investments or accounts subject to substantial penalties if they were sold or if
assets were withdrawn from them.
Annual expenses might include mortgage payments, rent, long-term debts, utilities, alimony or child support payments, etc.
Special expenses might include a home purchase, remodeling a home, a car purchase, education, medical expenses, etc.

Investment Risk Tolerance
Investing involves risk. Different investment products and strategies involve different degrees of risk. The higher the expected returns of a
product or strategy, the greater the risk that you could lose most of your investment. Investments should be chosen based on your objectives,
timeframe, and tolerance for market fluctuations.
Please select the degree of risk you (and any co-applicants, if applicable) are willing to take with the assets in this account (Select all that
apply).
Lower-risk Income _____%

Aggressive Growth _________%

High Yield Income _____%

Speculation _______________%

Growth ______________%

Tax Advantages ___________%

Growth & Income ______%

Other Risk ________________%

Risk Rating

Likely Investment Objectives

Stable.................

Lower-risk Income (Principal normally not subject to any significant market fluctuation.)
“I am comfortable with investments where the principal doesn’t fluctuate significantly an would like to avoid risk of
loss.” Possible examples include:

Conservative......

•
•

CD’s
Life Insurance

•
•

T-Bills
Fixed Annuities

Growth & Income (Accepting some principal fluctuation could provide higher income and growth potential.)
“I would invest in something that offered conservative income and growth and would accept some principal
fluctuation.” Possible examples include:
•
•

Moderate............

Aggressive.........

Investment Grade Bonds
Mutual Funds, Variable Annuities, Variable Life

•
•

Utilities
Large-Cap Stocks

Growth (Increased risk may increase the opportunity for higher returns, but also increases risk of loss.)
“I am willing to accept moderate fluctuation of my principal in exchange for a potentially higher return.”
Possible examples include:
•
•

Mutual Funds, Variable Annuities, Variable Life
Mid-Cap Stocks

•
•

Non-Investment Grade Bonds
International Stock/Bond Mutual Funds

Aggressive Growth & High-Yield Income (Greater risk and volatility can create greater potential for gains or losses.)
“I would invest in something that offered the potential for greater capital gains even though it meant higher risk.”
Possible examples include:

Speculative........

•
•
•

•

Funds & Annuity
High-yield bonds
Small-Cap Stocks

•

International Stocks & Bonds

(Individual, Single Country & Single Sector)

Public Partnerships

Speculation (High risk can produce substantial gains or losses.)
“I would risk my entire investment for the chance of substantial returns.” Possible examples include:
•
•
•

•
•
•

Private Placements
Tangibles
Financial Futures

Commodities, Options
High Leverage
Penny Stocks/Designated Securities

Financial Investment Experience
We are collecting the information below to better understand your investment experience. We recognize your responses may change over time
as you work with us.
Please check the boxes that best describe your investment experience to date.
Investment

Years of experience

Transactions per year (excluding automatic investments)

Mutual Funds/
Exchange Traded Funds

0

1-5

Over 5

0-5

6-15

Over 15

Individual Stocks

0

1-5

Over 5

0-5

6-15

Over 15

Bonds

0

1-5

Over 5

0-5

6-15

Over 15

Options

0

1-5

Over 5

0-5

6-15

Over 15

Securities Futures

0

1-5

Over 5

0-5

6-15

Over 15

Annuities

0

1-5

Over 5

0-5

6-15

Over 15

Alternative6

0

1-5

Over 5

0-5

6-15

Over 15

Margin

0

1-5

Over 5

6

May include structured products, hedge funds, etc.

REVIEW AND SUBMIT THIS APPLICATION
Tax Withholding Certifications
Please check all boxes that apply, and sign and date below.
Primary Applicant

Co-Applicant
U.S. Person: Under penalty of perjury, I certify that: (1) I am a U.S. citizen, U.S. resident alien or other
U.S. person, and the Social Security Number or Taxpayer Identification Number provided in this
Application is correct (or I am waiting for a number to be issued to me); and (2) I am not subject to
backup withholding because: (a) I am exempt from backup withholding; or (b) I have not been notified
by the Internal Revenue Service (IRS) that I am subject to backup withholding as a result of a failure to
report all interest or dividends; or (c) the IRS has notified me that I am no longer subject to backup
withholding.
Certification Instructions: You must check this box if you cannot certify to item (2) above, meaning
that you have been notified by the IRS that you are currently subject to backup withholding because
you have failed to report all interest and dividends on your tax return.
Non-Resident Alien: I certify that I am not a U.S. citizen, U.S. resident alien, or other U.S. person for
U.S. tax purposes, and I am submitting the applicable Form W-8 with this form to certify my foreign
status and, if applicable, claim tax treaty benefits.

The Internal Revenue Service does not require your consent to any provision of this document other than the certifications required
to avoid backup withholding.

Arbitration Agreement
1.

A.
B.

The arbitration shall be final and binding on the parties;
The parties will be waiving their right to seek remedies in court, including the right to jury trial;

C.

Pre-arbitration discovery is generally more limited and different from court proceedings;

D.

The arbitrators’ award is not required to include factual findings or legal reasoning unless, in an eligible case, a joint
request for an explained decision has been submitted by all parties to the panel at least 20 days prior to the first
scheduled hearing date;

E.

The panel of arbitrators will typically include a minority of arbitrators who were or are affiliated with the securities
industry;

F.

Although the arbitrators’ award shall be final and binding on the parties, in addition to applicable laws regarding the
vacating of arbitration awards, the award may also be vacated if not supported by substantial evidence or if prejudicial
error has occurred as a result of an erroneous application of law;

G.

In the event any provision of this agreement shall be held to be void, voidable or unenforceable, the remaining
provisions shall remain in full force and effect.

2.

The undersigned agrees that any claim or controversy between undersigned and LightPath Capital, Inc. or any of its
representatives, principals or officers arising out of or relating to undersigned’s account and/or any investments or
transactions presented to undersigned by LightPath Capital, Inc. or any of its sales representatives will be submitted to final
and binding arbitration before the Financial Industry Regulatory Authority (“FINRA”). In the event such claim or controversy
is submitted to arbitration, it shall be subject to the FINRA’s rules then in effect and shall be governed by the above listed
items 1(A) thru 1(G). Furthermore, the undersigned agrees that no arbitrator or arbitration panel shall have the jurisdiction or
power to award any punitive damages as part of any arbitration award in any dispute between the client, LightPath Capital,
Inc. and/or any of LightPath Capital, Inc. representatives past or present.

3.

No person shall bring a putative or certified class action to arbitration, nor seek to enforce any pre-dispute arbitration
agreement against any person who has initiated, in court, a putative class action; or who is a member of a putative class
who has not opted out of the class with respect to any claims encompassed by the putative class action until; (1) the class
certification is denied; or (2) the class action is decertified; or (3) the customer is excluded from the class by the court.
Such forbearance to enforce an agreement to arbitrate shall not constitute a waiver of any rights under this agreement
except to the extent stated herein.

Privacy Policy
LightPath Capital, Inc. collects nonpublic information from the following sources:
•
•
•

Information we receive from you or those you authorize on applications or other forms;
Information relating to your transactions with us or others;
Information which may be received from other sources with your consent or with the consent of your introducing broker

It is our policy that no representative or affiliated individual disclose any nonpublic personal information to anyone, except as permitted by
law. Furthermore, LightPath Capital, Inc. restricts access to personal and account information to those employees who need to know that
information to provide products or services. LightPath Capital, Inc. maintains physical, electronic, and procedural safeguards to guard
nonpublic information. Additionally, should a client decide to close their account(s) or become an inactive customer, we will adhere to the
privacy policies described in this notice.
LightPath Capital, Inc. reserves the right to make changes to this policy. For more information relating to LightPath Capital, Inc. privacy policy,
please contact:

Suitability Consideration
Account Holder acknowledges that he/she has read the Arbitration Agreement and the Risk Ratings & Likely Investment Objectives
above and understands both.
Account Holder acknowledges that he/she has been advised, by this advertisement, that a prudent investor generally should not
place more than 25% of their net worth (exclusive of home) in limited partnerships and other aggressive or illiquid investments.
Various exceptions may apply.

Confirmations and Signatures – Please Read Carefully

By signing this Application, you affirm that you have received and read this Application and any supplemental documents governing this
relationship, and that the information you have provided is accurate and you agree to notify us of any changes in the information
provided. Further, you affirm that you have read, understood and agreed to the Arbitration and Suitability Considerations on page 7 and
the Privacy Policy page 8 of the Application,

Signatures

Primary Applicant Name (please print)

Primary Applicant Signature

Date

Co-Applicant Name (please print)

Co-Applicant Signature

Date

Broker Use Only
How was account acquired:

Solicited

Referred by: ___________________________

Known Personally

Relative

Other : ____________________________

Representative (Print Name): __________________________
Representative Signature: _____________________________

Date: ___________

Supervisor Approval: _________________________________

Date: ___________

Home Office Approval (if required) _______________________

Date: ___________

Walk in

